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Stacey Feltman, Dallas/Fort Worth 
REALTOR®, makes it look like 
buying or selling a home is stress 
free. Her clients have no idea what 
goes into their transactions on a 
daily basis. At the closing table, they 
often say, “That was easy!” Stacey 
might be thinking the opposite, but 
that’s how she wants it. 

This powerhouse has been a 
REALTOR® only two years. She was 
working as the business manager 
for a Keller Williams team when 
the leader began entrusting her with 
clients, and in July 2013 she became 
licensed. A top producer at Ebby 
Halliday asked her to interview, 
and she began work at her current 
brokerage.

Within her first year at Ebby, Stacey 
was recognized almost monthly for 

her million-dollar volume. In 2013–
14 she was voted Frisco’s best real 
estate agent in the Reader’s Choice 
Award Frisco Enterprise newspaper. 
In 2014 she was recognized as a 
Companywide Top Producer, and 
she’s maintained that position so 
far in 2015. Her group ranks tenth 
in the entire company and sixth in 
Ebby Halliday Frisco, the highest 
volume office in the company.

What makes her tick? When it comes 
to buyers, it’s the joy of finding 
them their dream home. For sellers, 
it’s selling for the highest price in 
the shortest amount of time.

It’s not surprising that Stacey’s 
clientele is mostly referral based. 
Before she even closes a deal, she’s 
being referred to friends, family, 
and colleagues. She never asks 
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for those referrals — she doesn’t 
believe in it. “It’s hard work to get 
to this point and reminds me that 
I must be doing something right,” 
she says. “It’s all about customer 
service and focusing on clients’ 
goals. The main objective is my 

motto, Making REALTY dreams a 
REALITY!”

Stacey stays in touch via social 
media, monthly emails and lunch 
dates, and often sends a thank-you 
note with a token giftcard. On every 
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holiday, her business manager stops 
by past, current and future clients’ 
homes with a gift, such as an Easter 
basket, containing a note that reads, 
“I appreciate you.” 

Stacey recently became a Seller 
Representative Specialist, a design-
ation held by only 1 percent of 
REALTORS® nationwide. Sellers 
now account for a large percent of 
her business. “It’s a stressful market 
for them,” she says, “because of so 
many buyers, low inventory and 

multiple offers. Advising sellers of 
the best offer/buyer is an art. It’s not 
always about the offer price.”

Stacey works from 3 a.m. to 10 p.m. 
daily and is always accessible. She 
wants each client to feel as though 
they’re the only one she has. “My 
career is my passion,” she says, 
“because I’m rewarded with happy 
clients in one of the biggest financial 
decisions of their life.”

Despite her limited spare time, 
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Stacey makes quality time available 
for her “heart and soul,” her six-
year-old daughter Callie, nine-year-
old son Cole and husband Scott. 
She’s home at 3 p.m. when the 
children walk in the door, no matter 
what, to question how their day was 
before she goes back to work. It’s a 

balancing act, but she’s developed 
strong, lasting relationships with 
family, friends and clients.

She gives back to her community 
with a portion of her earnings 
each year to sponsor the Frisco 
Independent School District, Frisco 

“My career is my passion because I’m  
rewarded with happy clients in one of the  
biggest financial decisions of their life.”
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For more information about Stacey Feltman  
of the Stacey Feltman Group,  

Ebby Halliday REALTORS®, Frisco, Texas,  
visit www.staceyfeltmangroup.ebby.com 

call (214) 356-8368  
email staceyfeltman@ebby.com

Football League and local charities.

As 2015 unfolds, Stacey is focusing 
on her primary goals: to exceed 

client expectations, remain steadfast 
in the community and ensure quality 
family time. It’s the best way she 
knows to have a joyful life.


